
Business Lessons For High School Students

Owning your own business is part of the American Dream. You might be wondering how a
person could start their own company. What steps should be taken? How much money do you
need to have saved up prior to starting a business? As a high school student, this possibility
might seem more like an impossibility. In order to start the process of running your own
operation, the first thing to do is throw all doubt out the window. The next step is obtaining a
great education!

High schools all over the United States have classes dedicated to teaching business, marketing,
and economics. These classes cover all of the basics needed to start you on your path to
success. When taking such classes, a variety of topics will be covered. For instance, economics
are a large part of learning about business. In an economics course, you learn more about the
various markets in the world, supply and demand, and how the markets fluctuate. You will also
need to take some financing courses. These will cover the money basics and how it is important
to save money, invest money, and even how to spend money (wisely, of course). Other
important business classes include accounting, human resources, operations management, and
information and technology management.

If you are truly interested in the world of business, you might consider taking courses over the
summer months, just to keep your mind fresh and full of the most up-to-date information. As an
exercise, you might even consider creating your own business plan. How do you do this? It is
simple, really. Start with an idea that you think could be profitable. The next step in creating your
very own company plan is to write a mission statement. This should contain the purpose of your
company as well as a brief overview of how or why your company will be successful. To run a
proper business, there should be an unmet need in the market that your company will fulfill.

Next comes the steps you will take to fulfill that need. In your plan, be sure to include everything
you will need to meet the need of the market. This can include (but is not limited to) employees,
machinery, investors, marketing, advertising, and office or warehouse space. Another important
component of a business plan is a description of what your product or service actually does. Be
sure to mention the feasibility of your company's product or service in this portion of the plan,
also referred to as the business model. Also mention why someone would pay for what you are
offering.

There are a few more steps to creating your plan. It is important to conduct an analysis of the
current market. Take a look at other products that could be your competition. Look at what
making your product or offering your services will actually cost you. Do not forget start-up costs!
Before you turn a profit, you will need to spend some money. This may require you to ask of
others in the form of investors. They are a great way for startups to get money to get your plan
off the ground. Other aspects you might consider including in this portion are your sale
projections and your qualifications for owning, running, and selling whatever it is that you are
going to be doing.

Finally, here's the fun part: Once you have covered the previously mentioned topics, you get to
be a little creative. Consider how you will market your product. What will your ads look like?



What will your advertisements say? In what other ways will you promote your product? How will
you educate people about your product or service? These are all great considerations for the
marketing portion of your plan.

That is how you create a very basic business plan. Try doing so with your next great idea. It
could just become a real company one day.


